
TSH & Co., which includes Tennessee Steel Haulers Inc., Alabama Carriers Inc. and Fleet

Movers Inc., operates more than 1,100 trucks under its authority. Combined, TSH is one of

the largest flatbed haulers in the region, hauling primarily steel and industrial materials.

(Photo: Business Wire)

NEWS RELEASE

Daseke Adds Three Companies; Annual Revenue Run
Rate Grows to $1.2 Billion

12/4/2017

Growing from $30 million in nine years

ADDISON, Texas--(BUSINESS WIRE)-- Daseke,
Inc. (NASDAQ: DSKE) (NASDAQ: DSKEW), the leading consolidator and

largest flatbed and specialized transportation company in North America, today announced that three additional

carriers have joined Daseke, strengthening its position as a transformative force in the industrial goods trucking

industry.

This press release features multimedia. View the full release here:

http://www.businesswire.com/news/home/20171204005732/en/

The three top-tier flatbed and

specialized carriers added to

Daseke’s family of companies

are Tennessee Steel Haulers &

Co. (TSH & Co.), The Roadmaster

Group and Moore Freight Service.

“Today is a significant milestone for Daseke, as our company’s total revenue, EBITDA and fleet size are all now

approximately 40 percent larger. We’ve added three exceptional organizations to our family of operating

companies focused on unique sectors with promising growth characteristics,” said Don Daseke, president and CEO

of Daseke. “We are very proud to be consistent in our flatbed and specialized focus, while adhering to our

conservative risk management philosophy, to achieve the growth goals that we presented to the market when we

1

http://cts.businesswire.com/ct/CT?id=smartlink&url=https://www.daseke.com/&esheet=51724305&newsitemid=20171204005732&lan=en-US&anchor=Daseke, Inc.&index=1&md5=a57e792892043a52d09c7a3aea656ebd
http://www.businesswire.com/news/home/20171204005732/en/


became a public company this past February.”

TSH & Co., The Roadmaster Group and Moore Freight Service are highly strategic additions to the Daseke family of

companies for multiple reasons. As a result of the closings, Daseke is now on track in 2017 to have $143 million in

pro forma EBITDAi ii and $1.2 billion pro forma in revenueiii. This represents a compound annual growth rate of 48

percent in pro forma Adjusted EBITDA and 59 percent in pro forma adjusted revenue since the company’s first year

of operations, 2009, when EBITDA was $6 million and revenue was $30 million.

“With the addition of TSH & Co., Daseke immediately becomes more asset-light in its fleet mix. TSH & Co. is a

second-generation trucking company with a rare 1,100 flatbed-focused fleet with a 100 percent owner-operator

model,” said Daseke. “With the combined owner-operators at TSH & Co., The Roadmaster Group and Moore Freight

Service, my estimate is that our asset-light mix run rate will be well-balanced at an estimated 50 percent by

December 31, 2017. Those percentages exemplify our long-term strategic goal of managing a lower capital

expenditure intensive, asset-right fleet mix.”

With the addition of The Roadmaster Group, an elite high-security cargo carrier, Daseke’s position is further

bolstered in an important niche market with limited carriers. The Roadmaster Group is the parent company for Tri-

State, the longest-tenured high-security cargo hauler in the country, founded in the 1930’s.

“Earlier this year, R&R Trucking joined Daseke bringing an expertise in the high-security cargo segment. Our

footprint in this end market has now grown even stronger with the addition of The Roadmaster Group,” said

Daseke. “With two of the largest high-security cargo carriers now on the same team, we will become a force in the

high-security and arms, ammunition and explosives (AA&E) cargo market.”

Moore Freight Service expands capabilities as a major player in a unique, specialized niche, hauling sheets of

commercial glass, as large as 17 by 10 feet and more than one inch thick, with highly customized trailers.

“This exclusive market has intrigued our company for several years, as there are only three primary carriers,” stated

Daseke. “It is very difficult to build scale quickly in the commercial glass niche. I applaud Moore’s CEO, Dan Moore,

and his team, who have made a name for themselves as a premier carrier. Moore’s focus is to serve the largest

glass manufacturers through a unique trucking operation with a patented loading platform. We’re excited to have

this progressive company join the Daseke family.”

Tennessee Steel Haulers & Co.

Based in Nashville, TN and founded in 1977 by Sid Stanley, TSH & Co. is now in its second generation of family

leadership. Led by brothers and co-CEOs, Craig and Gregg Stanley and their brother-in-law, Michael Sheehan, chief
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business development officer, the company conducts business through a 100 percent asset-light operating model

with operations throughout the East Coast, Southeast and a strong presence in Mexico.

“We have many owner-operators running under our authority, and that model has allowed us to grow at the right

pace,” said Gregg Stanley. “We’re dedicated to the success of our independent contractors, and we offer a very

popular tractor and trailer lease-to-own program. We know if they’re successful, it will make us successful.”

According to Craig Stanley, TSH & Co. spent several years developing a relationship with the Daseke management

team prior to the decision to join the company.

“The way Daseke does business convinced our family that a merger was the right move for our future growth,” said

Craig Stanley. “Don (Daseke) has developed a remarkable business model. He runs the company the way you would

want it run. We were also quite impressed with all the other companies in the Daseke family which are very high

quality and high integrity operations. Daseke understands passionate people built what we have at TSH & Co., and

we are very protective of our legacy and future.”

The Roadmaster Group

The Roadmaster Group, based in Phoenix, AZ, was originally formed in 2011. In 2016, it purchased Tri-State, one of

the largest high-security cargo carriers in the industry. Led by John Wilbur, CEO of Roadmaster, the company

brought in new ideas, such as a salary-type pay structure for drivers, instead of the industry norm of pay-by-the-

mile.

“Guaranteed pay helped springboard our growth. We now have a very solid driver group and can attract new

drivers to handle increased business,” said Wilbur. “We’re excited about the growth potential of The Roadmaster

Group with the added horsepower of Daseke and in cooperation with our new sister company, R&R Trucking. The

time was right to become part of Daseke.”

Moore Freight Service

Based in Mascot, TN (near Knoxville), Moore Freight Service delivers commercial sheet glass throughout the

Midwest, East Coast and Canada to companies that cut the glass to size in finished products. Since it was formed in

2001 by CEO, Dan Moore, Moore Freight Service has been dedicated to becoming a market leader in this unique

niche. It began with one contract and three trucks, and has since grown to a team of highly experienced industry

veterans utilizing over 300 specialized trailers.

“Daseke’s unique philosophy – ‘investing in people’ – was the concept that made myself and my family realize
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Daseke was the right fit for Moore Freight Service. With the support of Daseke, we are gearing up to become an

even stronger force in our niche,” said Moore.

About Daseke

Daseke, Inc. is the leading consolidator and the largest flatbed and specialized transportation and logistics company

in North America. Daseke offers comprehensive, best-in-class services to many of the world’s most respected

industrial shippers through experienced people, more than 5,200 tractors, more than 11,000 flatbed and

specialized trailers, and a million-plus square feet of industrial warehousing space. Daseke is the largest company,

yet has only 1 percent market share, of the highly fragmented $133 billion flatbed and specialized transportation

market.

Forward‐Looking Statements

This news release includes “forward-looking statements” within the meaning of the “safe harbor” provisions of the

United States Private Securities Litigation Reform Act of 1995. Forward-looking statements may be identified by

words such as “estimate,” “plan,” “project,” “forecast,” “intend,” “expect,” “anticipate,” “believe,” “seek,” “target,” “will”

or other similar expressions that predict or indicate future events or trends or that are not statements of historical

matters. Such forward-looking statements may include statements relating to the benefits of the merger of

Tennessee Steel Haulers & Co., The Roadmaster Group and Moore Freight Service (the “Transactions”), our future

performance of following the Transactions and expansion plans and opportunities. These forward-looking

statements are based on current information and expectations, forecasts and assumptions, and involve a number

of judgments, risks and uncertainties. Accordingly, forward-looking statements should not be relied upon as

representing our views as of any subsequent date, and we do not undertake any obligation to update forward-

looking statements to reflect events or circumstances after the date they were made, whether as a result of new

information, future events or otherwise, except as may be required under applicable securities laws. You should

not place undue reliance on these forward-looking statements. As a result of a number of known and unknown

risks and uncertainties, actual results or performance may be materially different from those expressed or implied

by these forward-looking statements. Some factors that could cause actual results to differ include, but are not

limited to: (1) the ability to recognize the anticipated benefits of the Transactions, which may be affected by, among

other things, competition and our ability to grow and manage growth profitably; (2) changes in applicable laws or

regulations; and (3) the possibility that we may be adversely affected by economic, business or competitive factors.

For additional information regarding known material factors that could cause our actual results to differ from those

expressed in forward-looking statements, please see our filings with the Securities and Exchange Commission (the

“SEC”), available at www.sec.gov, including Hennessy Capital Acquisition Corp. II’s definitive Proxy statement dated

February 6, 2017, particularly the section “Risk Factors— Risk Factors Relating to Daseke’s Business and Industry,”
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and Daseke’s Current Report on Form 8-K/A, filed with the SEC on March 16, 2017 and amended on May 4, 2017.

Daseke has a long history of, and intends to continue, acquiring strategic and complementary flatbed and

specialized trucking companies. Negotiations and discussions with potential prospect companies are an integral

part of the Company’s operations. These negotiations and discussions can be in varying stages from infancy to very

mature. Therefore, investors should assume the Company is always evaluating, negotiating and performing

diligence on potential acquisitions.

______________

i Net loss of $9.5 million plus: depreciation and amortization of $107.7 million, interest of $35.1 million, benefit for

income taxes of $1.5 million, acquisition-related transaction expenses of $2.9 million, impairment of $0.8 million,

non-cash stock and equity compensation expense of $1.2 million, Company Transaction Expenses of $5.2, and costs

incurred in connection with Parent being a public company of $1.6 million results in Pro Forma Adjusted EBITDA of

$143.5 million. Adjusted EBITDA as defined in the Merger Agreement dated as of December 22, 2016, with

Hennessy Capital Acquisition Corp. II, filed in Daseke, Inc.’s Current Report on Form 8-K/A.

ii Based on the acquired companies internal financial statements for periods prior to acquisition and Daseke, Inc.

consolidated financial statements for the four quarters ended September 30, 2017.

iii Based on the acquired companies internal financial statements for periods prior to acquisition and Daseke, Inc.

consolidated financial statements for the four quarters ended September 30, 2017.

View source version on businesswire.com: http://www.businesswire.com/news/home/20171204005732/en/

Source: Daseke Inc.

For Daseke, Inc.

Media Contact:

Matt Maurel, 512-387-3604

matt@anthonybarnum.com

or
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Investor Relations Contact:

Geralyn DeBusk, 972-458-8000

Daseke@HalliburtonIR.com
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