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Forward-Looking Statements

This presentation contains projections and other forward-looking statements regarding future events or the future financial
performance of Cisco, including future operating results and Cisco’s forward-looking targets. These projections and
statements are only predictions. Actual events or results may differ materially from those in the projections or other forward-
looking statements. In addition, Cisco’s forward-looking targets do not represent projections or guidance for a particular
period, but rather long-term financial targets management utilizes in managing the business and actual results for a particular
period may differ materially. Please see Cisco’s filings with the SEC, including its most recent reports on Form 10-K and
Form 10-Q, for a discussion of important risk factors that could cause actual events or results to differ materially from those
In the projections or other forward-looking statements.

GAAP Reconciliation

During this presentation references to financial measures of Cisco will include references to non-GAAP financial measures.
Cisco provides a reconciliation between GAAP and non-GAAP financial information on the Cisco Investor Relations website
https://investor.cisco.com/financial-information/financial-results/default.aspx

Non-GAAP measures for future periods would not include, when applicable, share-based compensation expense,
amortization of acquisition-related intangible assets, acquisition related/divestiture costs, significant asset impairments and
restructurings, significant litigation settlements and other contingencies, Russia-Ukraine war costs, gains and losses on equity
investments, the income tax effects of the foregoing, significant tax matters, and other items that Cisco may exclude from
time to time in the future.
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A large and growing recurring
revenue software business

Splunk brings
advantages
to Cisco from
DEVA

Market leading Security provider -
#1 in SIEM

© | Market leading Observability portfolio

@ Deep relationships in the Global
2000 and a customer-first approach
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Unified Security and Observability

Designed for
mission critical
workloads

Enterprise scale analytics
used by many of the world’s
largest organizations to
keep their mission-critical
digital systems secure

and reliable
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Scalable data
processing and
management

Customers ingesting up to
petabytes of data per day

Data-source agnostic and
works with multi-vendor tools
across generations of
technologies

Federated search offers
ability to search across the
entire data landscape, and
gain insights wherever data
lives
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Supports
tool
consolidation

Customers consolidate their
security and observability
point solutions

Platform approach
encourages reuse of data
for multiple use cases,
improving customer
efficiency, effectiveness,
and economics

v delivers digital resilience through

(a3

Flexibility across
multicloud/hybrid
environments

End-to-end view of

digital systems, including
third-party and custom
software, across networks,
on-prem, public and private
clouds, and the edge
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Mission critical to the world’s largest companies

Multinational
e-commerce provider

Relies on Splunk’s Enterprise
Security and SOAR solutions to
protect their global systems and
millions of consumers from today’s
advanced cyberattacks

5 petabytes of data per day
with Splunk
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Leading US-based
telecommunications
provider

Uses Splunk’s core cloud platform
and Splunk Observability Cloud to
ensure their mission-critical services
remain online

>S20M of ARR with Splunk

Global sports apparel
company

Technical Operations is
standardized on Splunk for logging,
security, and observability to realize
the lowest total cost of ownership
and necessary insight into their data

All'in on Splunk’s unified
security & observability



Better together

Cisco’s data from network,

Splunk + Cisco’s

; ; Cisco’s powerful Splunk’s scalable :
cloud, endpoints, devices : - + + complementary security
and beyond threat intelligence el Pl and observability solutions
..................................................................................................................... [ N }

Security

Observability

A e On-Prem | Hybrid Cloud ] L@ o YU I (@ o YU o = 2= e ¢

Investor Day at . /
CiIsco &_ © 2024 Cisco and/or its affiliates. All rights reserved. Cisco Public



Cisco amplifies Splunk’s strategy

Provide end-to-end visibility
and insights wherever data
flows, across an enterprise’s
entire digital footprint

Power the SOC of the future
with unified threat detection,
Investigation and response,
extended to uniquely add
network, cloud, and
endpoint insights

Deliver leading observability
solutions to prevent
unplanned downtime,
adding on-prem and
additional network insights
to deliver observability for
the entire enterprise
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Power the
SOC of the future

Al for
Transform Full-scale enhanced
threat automation security
detection . operations

e \J
Unified TDIR
platform Federated
approach data access

TDIR: Threat Detection /,/V’eétigé"tim: and Response’ ' A = ' ‘
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Better together: Security

R Threat Intelligence |
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data data
sources sources

On-Prem | Hybrid Cloud | Multi-Cloud | Cloud-Native

SOAR: Security Orchestration, Automation, and Response
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Observability for
the entire enterprise

On-prem /
Traditional Hybrid /
& modern Multicloud N
applications D powered

\J

Owned &
unowned

Enterprise
scale



Better together: Observability

T Unified Experience oo

[ Metrics | Events | Logs | Traces ][ 3rd Party Data Sources ]

On-Prem | Hybrid Cloud | Multi-Cloud | Cloud-Native
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APM: Application Performance Monitoring
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Accelerating Splunk’s
Go-to-Market strategy
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Simplified Go-to-Market strategy Is focused
on delivering customer outcomes

Land in
Security

Splunk platform
and SIEM

Expand in
Security

SIEM, Attack Analyzer,
Asset & Risk Intelligence
(ARI), SOAR

Cross-sell
Observability

IT Service Intelligence
(ITSI) to ITOps teams,
Observability Cloud to
engineering teams
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Extend the
Platform

Solve specific vertical
use cases to maximize
the value of data to
drive outcomes




Cisco opens doors to accelerate Splunk sales
5X sales capacity + large cross-sell opportunities

&

International market
expansion

Cisco brings additional sales
capacity and relationships
around the world to help land
new accounts

Areas of focus where Splunk
has very little headcount:
Saudi Arabia (and the Middle-
East more broadly), India,
Japan, Brazil, Mexico (and
LATAM more broadly)

MSSP: Managed Security Service Provider
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Cross-sell
opportunities

Initial target of 5,000 Cisco
accounts with no Splunk
presence identified as a good fit

Open new routes to market
through strong existing Cisco
relationships (expanding
MSSP, distribution coverage
and telco)
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Channel and
partner expansion

Deep Splunk expertise + Cisco’s
maturity & scale allow for
expanded Partner reach

90% of Cisco’s business comes
through Partners

Cisco has thousands of Partners
in 150 different countries,
spanning GSls, resellers,
distributors, and consultants
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Go-to-Market

@ Focus on customer outcomes

Deliver a unified, differentiated

priorities value proposition
~~ Improve velocity and efficiency
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Forward-Looking Statements

These presentation slides and related webcast may be deemed to contain forward-looking statements, which are subject to the safe harbor provisions of the
Private Securities Litigation Reform Act of 1995. These forward-looking statements include, among other things, statements regarding future events (such as
statements regarding our growth and strategy) and the future financial performance of Cisco that involve risks and uncertainties. Readers are cautioned that
these forward-looking statements are only predictions and may differ materially from actual future events or results due to a variety of factors, including:
business and economic conditions and growth trends in the networking industry, our customer markets and various geographic regions; global economic
conditions and uncertainties in the geopolitical environment; our development and use of artificial intelligence; overall information technology spending; the
growth and evolution of the Internet and levels of capital spending on Internet-based systems; variations in customer demand for products and services,
including sales to the service provider market and other customer markets; the return on our investments in certain priorities, key growth areas, and in certain
geographical locations, as well as maintaining leadership in Networking and services; the timing of orders and manufacturing and customer lead times; supply
constraints; changes in customer order patterns or customer mix; insufficient, excess or obsolete inventory; variability of component costs; variations in sales
channels, product costs or mix of products sold; our ability to successfully acquire businesses and technologies and to successfully integrate and operate these
acquired businesses and technologies; our ability to achieve expected benefits of our partnerships; increased competition in our product and service markets,
including the data center market; dependence on the introduction and market acceptance of new product offerings and standards; rapid technological and
market change; manufacturing and sourcing risks; product defects and returns; litigation involving patents, other intellectual property, antitrust, stockholder and
other matters, and governmental investigations; our ability to achieve the benefits of restructurings and possible changes in the size and timing of related
charges; cyber-attacks, data breaches or other incidents; vulnerabilities and critical security defects; terrorism; natural catastrophic events (including as a result
of global climate change); any pandemic or epidemic; our ability to achieve the benefits anticipated from our investments in sales, engineering, service,
marketing and manufacturing activities; our ability to recruit and retain key personnel; our ability to manage financial risk, and to manage expenses during
economic downturns; risks related to the global nature of our operations, including our operations in emerging markets; currency fluctuations and other
international factors; changes in provision for income taxes, including changes in tax laws and regulations or adverse outcomes resulting from examinations of
our income tax returns; potential volatility in operating results; and other factors listed in Cisco’s most recent reports on Form 10-K and Form 10-Q. The financial
information contained in these presentation slides and related webcast should be read in conjunction with the consolidated financial statements and notes
thereto included in Cisco’s most recent report on Form 10-Q, as it may be amended from time to time. Cisco’s results of operations for prior periods are not
necessarily indicative of Cisco’s operating results for any future periods. Any projections in these presentation slides and related webcast are based on limited
information currently available to Cisco, which is subject to change. Although any such projections and the factors influencing them will likely change, Cisco will
not necessarily update the information, since Cisco will only provide guidance at certain points during the year. Such information speaks only as of the date of
these presentation slides and related webcast.
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