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ARISTA

Safe Harbor

This presentation and the accompanying oral presentation contain forward-looking statements that are based on our management®& beliefs

and assumptions and on information currently available to management. Forward-looking statements include all statements other than

statements of historical fact contained in this presentation, including information concerning our business plans and objectives, total

addressable market, potential growth opportunities, market potential by speed, trends relating to increase in storage, the router market, the

campus mar ket, the transition from 100GbE products to 40ifclGdngthegr oduct s,
newly introduced 400GbE products and optics, industry environment and potential market opportunities.

Forward-looking statements are subject to known and unknown risks, uncertainties, assumptions and other factors that could cause actual
results, performance or achievements to differ materially from those anticipated in or implied by the forward-looking statements including risks

associated with: Arista Networkso6 | imited operating hi stationjthe Ari sta Net
evolution and growth of the c¢cloud networking mar ket and tlatenssadopti on by
changes in our customerds demand for our products and saeageerdces; reques

customers; declines in the sales prices of our products and services; changes in customer order patterns or customer mix; increased

competition in our products and service markets, including the data center market; dependence on the introduction and market acceptance of

new product offerings and standards; rapid t ec hnQOpiunSpfi;anddeneeaimirkeanar ket ¢ ha
political, economic and business conditions. Additional risks and uncertainties that could affect Arista Networks can be foundin  Ar i st ads

Quarterly Report on Form 10-Q filed with the SEC on November 5th, and other filings that the company makes to the SEC from time to time.

You can locate these reports through our website at http://investors.arista.comand on t he SE@dvsecwew.bsi te at

You should not rely upon forward-looking statements as predictions of future events. Although our management believes that the
expectations reflected in our forward-looking statements are reasonable, we cannot guarantee that the future results, levels of activity,
performance or events and circumstances described in the forward-looking statements will be achieved or occur. Moreover, neither we, nor
any other person, assume responsibility for the accuracy and completeness of the forward-looking statements.

This presentation is being provided as of February 14th, 2019 and the forward looking statements and any other statements contained herein
speak only as of the date of this presentation, and we undertake no obligation to publicly update any forward-looking statements or any other
statements in this presentation for any reason after the date of this presentation to conform these statements to actual results or to changes
in our expectations, except as required by law.

In addition to GAAP financial information, this presentation includes certain non-GAAP financial measures. The non-GAAP measures have
limitations, and you should not consider them in isolation or as a substitute for our GAAP financial information. There are limitations to the
use of non-GAAP measures. Non-GAAP gross margins and non-GAAP operating income exclude the impact of stock-based compensation
expenses, legal fees and bond costs and recoveries associated with the OptumSoft and Cisco litigation, acquisition-related costs, including
external professional fees and severance costs, amortization of acquisition-related intangible assets, and other non-recurring charges or
benefits. See the Appendix for a reconciliation of all non-GAAP financial measures to their nearest GAAP equivalent.

Gartner does not endorse any vendor, product or service depicted in its research publications, and does not advise technology users to select
only those vendors with the highest ratings or other designation. Gartner research publications consist of the opinions of Gartner 6 s r esear ch
organization and should not be construed as statements of fact. Gartner disclaims all warranties, express or implied, with respect to this

research, including any warranties of merchantability or fithess for a particular purpose.
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ARISTA

Arista Networks Overview

$2.15B
2018 Revenue
$7.96

30.7%

Y/Y Revenue Growth CY 2018

36.7%

Operating Margin CY 2018
IPO 2014

June 6th

S&P 500

Added in 2018

> Year TAM
$16B 2018 to $30B 2023

INIE Ticker: ANET Website: www.arista.com
NYSE Email: info@arista.com
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Arista Has a History of Delivering Industry Leading
Technology

Financial (HFT)

vertical initial

Arista Launched growth driver
officially, EOS
crown Jewel

Won Best
7500 Spine born of VMworld for and first Million
Interop best of Hardware
show award  Virtualization
(Co-Author
92010 VXLAN)
RGN BESTOF
Grand Prize Vrnworld
ARISTA
Gold Award
PRESENTED Y Hal’dwal’e

or
Virtualization

IPO June 6th,
2014 2M Ports
shipped

7500E 2nd gen
Spine wins
Interop best of
show for 2nd
time

™ ;\RISTA freraal
Best of - !

Cloud takes
TEROP
off! SDN Fever WINNER%B
Grand Prize

ports of cloud
networking

Revenue
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MQ Gartner
Leader 3rd
consecutive
15+M ports
CloudVision
Arrives, E&Y
Award

7500R for
routing Spine
first $1B year

10M ports

S

CloudVision®

5000+ customers
Forrester Leader
Cognitive
Campus Entry
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ARISTA

FlexRoute™

e

CloudVision ‘

Adjacencies
‘ continue to
drive TAM
Expansion

Continued Mkt
Share Gains in
Cloud Networking Switching

Market Expanding

$16B

$23B

$2B+
2018

2018 2020

m Universal Leaf/Spine

Source: Arista internal estimates and various industry analysts
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Cognitive
Campus PIC

$30B

2022

m Cognitive Campus Network
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Server Shipments

oud

O ARISTA

Net wor ki ng Op

Data Center Ethernet Switch Revenue

100% -

Enterprises/Premises

50% -

Cloud and Telco SP

% of Server Shipments

$20
Top 3 Chinese Cloud SPs

Telco SPs

&+

=

a1
!

$5

Revenue in $ Billions
&
=
(@]

Source: De | | GrQup Berver Research

Source: De | | Btle@met Switch Data Center 5 Year Forecast Report
January 2019

A Enterprise workloads are migrating to public & hybrid clouds
A Traditional enterprise served <100,000 employees vs. Clouds @ hundreds of millions of users
A The emergence of cloud native apps & containers necessitates a new architecture
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ARISTA

Arista Market Share vs Cisco
High Speed Data Center Switching Market

Share in Dollars Share In Ports

32% 1 78.1% P 80% || 32%7 714% -0 8o - 74%

- 70%

Arista | e

17.2% [ 62%

28% - F 76% 28% A

24% A L 72% || 24% 1

20% A - 68% || 20%

16.7%

14.4% 14.7%

16% A F 64% 16% A - 58%

12% A L 60% 12% A I 54%

Cisco

8% 1 53.1%

- 56% || 8% 1 4 g0 C|SCO - 50%

3.5%

4% 493% [ 52% 4% 1 - 46%

42%

0% T T T T T T 48% 0% T T T T T T

2012 2013 2014 2015 2016 2017 2018 2012 2013 2014 2015 2016 2017 2018

Source:Cr ehan Research Datacenter Switch Market Share Report Q4021

Note: 10GbE and Higher - Excludes blade switches
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Revenue In Billions ($)

ARISTA

Market Potential by Speed
Data Center Ethernet Switch Revenue ($Bn)

$25 -
Software
$20
$15 400 Gbps
200Gbps
$10
100Gbps
$0

Source: 650 Group January 2019 Long Term Ethernet Switch forecast

*Shows discrete 25G or 50G ports only. A significant portion of 25/50GE server ports are expected to connecthi@@8relout to 100 GE switch
ports at the large Cloud Service Providers.
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Arista Software Driven Cloud Networking

Legacy Networking Cloud Networking

Doesnot Sc all e N Scales to Millions of Users
Susceptible to Outage — Resilient

Expensive ‘ 10x-40x more cost effective
Minimal APl Usage C : Programmatic APl Usage
Manual Management $  Automated Management
Proprietary Lock-in ~
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Mission:
Deliver the best cloud networking solutions for private, public and hybrid cloud deployments
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